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Forward Looking Statements

This presentation contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of
1995 that involve risks and uncertainties. All statements that are not historical fact are forward-looking statements.

Forward-looking statements discuss the Company’s current expectations and projections relating to its plans, objectives,
future performance, business, outlook and financial projections. Forward-looking statements can be identified by words such
as “goals”, “expected”, “plan”, “drivers”, “pathway”, "milestones", “opportunities” and “outlook”, and include without limitation
SClg forecasted market growth, anticipated PFS conversions, financial guidance for 2026, long-term financial goals, number
and timing of new drug additions, timing of 510(k) and global submissions and approvals, timing of entry into oncology market,
pathway to 20% growth, timing of entry into new markets, timing of new pharma collaborations, and predicted launch with
prefilled syringe (PFS) in targeted markets. Actual results may differ materially from the results predicted, and reported results

should not be considered as an indication of future performance.

The potential risks and uncertainties that could cause actual results to differ from the results predicted include, among others,
uncertainties associated with success of pharma collaborations, actual SClg market growth, prefilled syringe penetration,
plasma supply, clinical trial activity and success, approval and commercialization of new drug indications, the shift to increased
healthcare delivery in the home, new patient diagnoses, customer ordering patterns, global health crises, innovation and
competition, labor and supply price increases, inflationary impacts, labor supply, tariffs and those risks and uncertainties
included under the captions “Risk Factors” in our Annual Report on Form 10-K for the year ended December 31, 2025, which is
on file with the SEC and available on our website at www.korumedical.com/investors and on the SEC website at www.sec.gov.
All information provided in this release and in the attachments is as of May 27, 2026, unless otherwise indicated. Undue reliance
should not be placed on the forward-looking statements in this press release, which are based on information available to us
on the date hereof. We undertake no duty to update this information unless required by law.

Revenues: All references to revenue(s) in this presentation refer to net revenues.
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Our Company

We enable, simplify, and enhance the delivery of large-volume
subcutaneous (LVSC) drugs in the home and in the clinic

More Time For What Matters Most

KeRU

KORU'’s Freedom Infusion System is a global leader in
large-volume (>10mL) drug delivery

Capitalizing on the ongoing shift from intravenous
(IV) hospital settings to subcutaneous (SC) therapy in
the home and in infusion clinics

Our subcutaneous Freedom Infusion System is, today,
primarily used by ~60,000 chronic, recurring
subcutaneous immunoglobulin (SCIg) drug therapy
patients

Expanding our market beyond SClg via 9 current
collaborations with pharmaceutical companies to
bring new drug therapies onto our label

Leveraging a low cost go-to-market model by
serving pharmaceutical companies, specialty
pharmacies, home care networks, and distributors




Our Company

KORU at a Glance

FREEDOM INTEGRATED INFUSION SYSTEM

~60k Global Patients

DRUG CLEARANCES / REGISTRATIONS

9 Drugs / 30+ Countries
First Subcutaneous Drug Clearance 2010

FY 2025 REVENUE
$41.1M"; 22% y/y growth

~75%+ Recurring revenue
~3% OpEX increase

$10M UNDRAWN DEBT FACILITY IN PLACE

$8.8M Cash Balance!

HEADQUARTERS/MANUFACTURING
Mahwah, NJ

K@ RU 1. As of Q1 Earnings Press Release published on May 6th, 2026

Pharma Services and
Clinical Trials

Revenue from pre-commercial
pharmaceutical drug collaborations
utilizing Freedom Infusion System

Non-
Clinical Recurring
Trial Engineering
Supplies Services

FY2025 REVENUES

$41.1M

< B Domestic Core

International Core

Domestic &
International Core '

Freedom Infusion System sales for
on-label commercialized drugs

S ~10% Other

~90% Ig Drugs

./

Pharmaceutical drug collaborations move to Core
business following 510(k) clearance for use of the drug
with the KORU Freedom Infusion System

B Pharma Services & Clinical Trials




Our Company

KORU’s Freedom Infusion System

Freedom

Syringe Driver

Mechanical Pumps

~20% of revenues

O

Freedem6é0' FreedemEDGE"

Integrated

Infusion

HigH-Flo

Subculaneous Precision
i¥oacio ats Flow Rate

Tubing

INFUSION SYSTEM INFUSION SYSTEM
N P
Customizable Consumables
~80% of revenues .

Simple, Easy-to-use, 9 On-label 2.7M+ annual infusions,

Reusable mechanical SC drugs! ~60k recurring chronic
pump patients

(ages 6-93)
97% Patient Customizable

platform for use Registered in

L] L] ™
° . ™ adherence rate? . 36 countries
E{efgl,gl en H,gh-F’@ with large-volume
SUBQ ¥ NEEDLE SET SC drugs

1. Includes CSL Hizentra, Octapharma Cutaquig and Gammanorm, Takeda Cuvitru, Hyqvia and Gammagard Liquid, Grifols Xembify, and Apellis Empaveli 2. Rutland B, Bosshard J, Southworth C. Enhancing Drug
Q Adherence and Patient Outcomes: The Role of SCIG Pump Selection in Subcutaneous Immunoglobulin Therapy for Primary Immunodeficiency Disease. Poster presented at: National Home Infusion Association 5
Annual Conference; March 23-27, 2024; Austin TX.
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Our Opportunity

The Movement of Healthcare from Hospital to the Home Driving
Large and Growing Subcutaneous Infusion Opportunity

Large-Volume Subcutaneous >10ml Infusion

SClg Opportunity Non-SClg Opportunity
Growing market with <20% SClg 95+ New Drugs in
penetration (vs IVIg) Development >10 mL!
7 launched SClg drugs from 4 major 2 launched non-Ig drugs on label

pharma manufacturers

| KORU'S Strategic Growth Pillars

Enable More Drugs,
Reach More Patients

Protect and Grow our
Core Domestic Business

@ Expand Internationally

K@ RU 1. Third Party Data on File 6



Our Opportunity

Shift from IV to SC is Driving a Sizeable and Growing Market of

Large-Volume Subcutaneous (LVSC) Opportunities

Primarily Oncology
Drugs with Manual |
Push Syringe

Primarily SClg Drugs with KORU
Freedom Infusion System

| 1

| ) =~ . & Xemb
QaMmIManomY Hiﬂra— GAMMAGARD L1gL0 HYQWG Cuvitru curaql"gc o E.m‘ ff}f ) ‘KMREVMT
30mL+ . . . . . . . am'vantalru‘\rn:w
ey &
QEMPAVELN ® =
* i 95+
¥ DARZALEX Faspro® |2 . ) S0mLSC
| UEAGMZES | "TEcENTRIG sticco WS
RituxanHYCELA alezolizunat :

15mL ilusiabihyauosidise hurn ves-aivee . .. Development
EHEseo (FUROSCIX e oppifo |
= "~ okt |
10mL @ ® © @ sArRCLISK |

fsatuimabirtc)

WUVGART Hytrulo |
I
|
1
. 1
Dosing |
mL 1
|

2026 2027 and Beyond
]

Py Drugs administered with
e-pump system

On label w/KORU Freedom
Infusion System

On label w/on-body
infusion device

Drugs administered with
manual push syringe

i Pre-Commercial? @ In Clinical Development

K@ RU 1. Third Party Data on File 2. Timing based on pharma company estimates

7 LVSC drugs have launched between
2010-2019, 6 of which were in the Ig
drug class and approved with the
KORU Freedom Infusion System

Between 2020-2026, 13 drugs have
launched, and the LVSC market has
diversified, primarily in oncology

There are 95+ new drugs in the
clinical pipeline as pharma companies
are increasingly adding SC
formulations



Our Ig Franchise

Global Ig Business Drives Annual Recurring Revenue Base

N
Global Patient Base gaas Current 510(k) Clearances
~60k Patients using the KORU 'me 7 SClg drugs from 4 major
Freedom Infusion System today, pharmaceutical manufacturers cleared
representing 2..7M'+]?mjual for use on the KORU Freedom Infusion
recurring infusions

System

/' 6 New Ig Pharmaceutical

Chronic Disease with Weekly
Collaborations

Recurring Treatments
Chronic disease (PIDD, CIDP, etc.) New indications and devices give us

patients receive SClg doses 1-2x per opportunity to expand our market share
week for the remainder of their lives and geographic reach

ﬁ Prefilled Syringe (PFS) Compatibility
Freedomo60® and FreedomEDGE® are the first devices

510(k) cleared for use with PFS, reducing preparation steps
vs. vials and simplifying home therapy for patients

Recurring revenue generated by

20% 9 is only 20% 8-10% SCIgO Market is grovymg z$ 750-$1,000 each Ig patient on the KORU
penetrated by SC (vs B Market 8-10% year globally; new (] Freedom Infusion Svsterm: based
Market 80% IV); significant arke patients begin treatment Annual revenue reecgom Intusion system; base

enetration growth? per patient ©n 1x pump sales + weekly
o) room for growth protocol annually consumables

K@ RU 2. KORU Medical Estimates and Third-Party Data on File




Enabling New Drugs

Pipeline Opportunities in SClg and New Drug Therapies
8 in Pipeline 9 on Label

Drugs on KORU’s Freedom
Infusion System’s Label

Active Opportunities for New Drugs and Indications’

Commercial

Estimated
KRMD Launch
O-1Yr'

Phase lll
Estimated

KRMD Launch
1-3Yrs'!

Phases | & Il

Estimated
KRMD Launch
3-5Yrs!

Drug Asset

Deferoxamine? *

Phesgo®

Empaveli® FSGS & DGF *
Endocrinology Drug %

Nephrology Drug

Respiratory Drug
ForCast Orthopedics

Multi-Indication Drug

Annual Global
Infusions Estimate3

25K + 25K
500k
600k

Represents
>6M total
annual
infusions
worldwide

SCig

5.4M?3 Annual Infusions

culaquig

quig cu
gammanorm®
b‘ Xembify

&' immegrrag o GAMMAGARD LIQUID

-~ HyQvia
vitru

H izggra“

6 Ig Collaborations for expanded
indications and devices fuel share gains

Non-SC |g <0.25M3 Annual Infusions

O ASPAVELY

ex U.S.

Q EMPAVELI
U.s.

RYSTIGGO®

2 Non-Ig Drugs broadening platform#

Update since prior quarter.1. Clearance dates are based on most recent estimation and are subject to change, 2. KRMD pursuing drug label independently 3. Annual infusion figures are estimates based

KeRU

on total patient population and dosing schedule. Not adjusted for clinical risk, 4. Empaveli® is the U.S. brand name, outside of the U.S. the therapy is marketed as Aspaveli®



Enabling New Drugs

Strategic Oncology Infusion Market Entry Initiative Progressing to Plan

Currently 7 Subcutaneous Oncology Drugs

Available on the Market Using Syringe Manual
Push

» DARZALEX Faspro®

(daratumumab and hyaluronidase-fihj)
Injection for subcutan

KEYTRUDA Qlex”

pembralizumab + berahyaluronidase alfa-pmph

Subcutaneous Injection | 165 mg + 2,000 units/mlL

PHESGO" —=

pertuzumabtrastuzumab/hyaluronidase-zz¢f
SUBCUTANEOUS INJECTION / S5nmess S

00 uni

"TECENTRIQ
Hybreza

atezolizumab/hyaluronidase-tgjs
SUBCUTANEOUS INJECTION 1875 mg/30,000 units

Herceptin HYLECTA"

trastuzumab and hyaluronidase-oysk
INJECTION FOR SUBCUTANEOUS USE | 600 mg/10,000 units

RituxaniHYCELA

rituximab/hyaluronidase human | 1400 /23400 uess

subcutaneous injection | 1,500 mg/26,800 nits

OPDIVO Quantig

nivolumab + hyaluronidase-nvhy
SUBCUTANEQUS. | s20me+zoomunns/m.

First oncology
collaboration

v/

Successful EU
pilot site study

K@ RU 1. Third party data & KORU Medical estimates

~$138M

2030'TAM

y N

~$60M

Oncology Infusion
Pump & Consumables

2025' TAM

Successful US
pilot site study

v/

Successful US Pilot Study Validated Value

Proposition for KORU
Freedom System in Infusion Clinics

v 100% of doses successfully administered

v ~70% of nurses reported ability to multitask,

improving workflow efficiency

v' High Nurse (4.8/5) and Patient (4.9/5)

Satisfaction

= Current focus =

i i
| r !
I . |
510(k) submission Anticipated Market I
to FDA ! Entry |
I Expected
i 2H26 I
IEpEEe—— I

10



Financials

Financial Highlights

Revenue ($M)

sarm-ssoor | NNRRREEEE X TN 77N

$50.0 > Revenue $11.8M $9.6M 22% Growth
~ 20% CAGR 7
_
$40.0 (2023-2026) g Gross Margin 61.5% 62.8% 130bps Decrease
' 7
%
13% CAGR é OpEXx $8.1M $7.3M 1% Increase
$30.0 (2016-2023) é
g Net Loss ($0.8M) ($1.2M) 33% Improvement
$20.0 7
_
$12.2M g Adj. EBITDA* ($0.01M) ($0.2M) 95% Improvement
$10.0 g/
é Cash Usage ($0.1M) ($0.7M) 86% Improvement
7
$- %
© N} Q) 2% Ix ©
S AN ASY ¥ AS¥ AS¥
K@ RU 1. 2026 Guidance range as of Q1 Earnings Press Release published on May 6th, 2026 n

* Refer to appendix slide 5 for a reconciliation to the most comparable GAAP measure



Outlook

Strategically Positioned for Accelerated
Growth

Strong Fundamentals,

Significant Opportunity!’

Large and growing market
for SC drug delivery; ~95
>10mL drugs in development

Leading share in U.S. SClg,
gaining momentum
internationally

~60,000 recurring revenue
patients on platform

~8 non-lg pipeline drugs with
RYSTIGGO®2 and Phesgo® as
near-term commercial
opportunities

Recent
Accomplishments!

22% 1Q26 revenue
growth over prior year
period

Gross margins
consistently >60%

1Q26 cash usage of $0.1M;
86% y/y improvement

1Q26 Adj. EBITDA of
($0.01M) ; 95% y/y
improvement

Long Term
Financial Goals?

$100M revenue

Accelerated
double-digit
revenue CAGR

>65% gross
margins

+20% EBITDA
margin

K@ RU 1. As of 1Q26 Earnings Press Release published on May 6, 2026. 2. RYSTIGGO® cleared by FDA for use on Freedom Infusion System in 1Q26 3. Per most recent strategic plan 12



Outlook

Sustained Pathway to +20% Growth

+20%

New drugs
on label

International
expansion
(Top-10 market

entries)
New products

$47.5-$50.0M'
% g market
sam e
$33.7M / gains

2024 2025 2026

K@ RU 1.2026 Guidance range as of Q1 Earnings Press Release published on May 6, 2026

Key Growth Drivers

Sustained share of SClg market growth and
share gains
8-10% annual growth

New product launches & innovation
2nd generation consumables, new
PFS pump, and flow controller

Entry into new SClg markets, expansion of
established markets, vial to PFS conversions

New drugs on label
Includes current pipeline

13



Adam Kalbermatten Appointed CEO
effective July 1, 2026

>115 Years of MedTech and Pharma

Experience Among Retained Leadership

* Linda Tharby retiring as CEO effective June
30, 2026
*  Will remain on Board of Directors
through December 31, 2026

«  Adam Kalbermatten assumed role of

CEO L‘li]nda T:‘;‘rby 2ot pAd%m Kalgermattﬁ”: Cﬁ%m President effective March 15, 2026, CEO
roug une resigent efrective arc H H
BOD through Dec. 3¢t CEO effective July T+ Officer effective July 1, 2026

20+ years MedTech/Pharma experience

Leadership team with extensive institutional
knowledge across medical device and
pharmaceutical industries

E:Abbott Baxter %BD sanofi

SPfizer (YLatola INTEGRAS

Tom Adams, CFO Eric Schiller, CTO Chris Pazdan, COO Brent Rutland, VP of

25+ years of 25+ years 19+ years Global Medical Affairs % ZEBRASCI “TERUMO
MedTech/Pharma of MedTech/Pharma of MedTech/Pharma 25+ years
experience experience experience of MedTech/Pharma

experience

KeRU 14



Outlook

Execution Milestones on Path to Accelerated Revenue Growth

Reiterating 2026 Financial Guidance!

+ 15-22% revenue growth
Positive Adjusted EBITDA and positive cash flow

Enable More Drugs, Reach More Patients —‘

+ Add 4 new pipeline collaborations for FY26: 2 of 4 complete
v Deferoxamine 510(k) submitted in Q12026

Expand Internationally ‘

v Freedom60 EU MDR clearance with PFS compatibility
* Launch of Freedom Infusion System with PFS in targeted markets
+ Exploring expansion of oncology strategy in international markets

Protect and Grow our Core
Domestic Business

* 2 new non-lg drugs on label
v/ UCB RYSTIGGO® 510(k) clearance in Jan 2026
Roche Phesgo- Submitted 510(k) application in
Dec 2025
+ 510(k) and MDR submissions Freedom360 (2026)
+ 510(k) and global submissions Phase 2 flow controller
(2H 2026 - TH 2027)
v Outpace SClg market growth of 8-10%

K@ RU 1. 2026 Guidance range as of Q1 Earnings Press
Release published on May 6, 2026 15
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